
CASE  STUDY: 
I N F O R C E  C O V E R A G E  W I T H I N  4 8  H O U R S

THE  CHALLENGE
An advisor had a 33 year old married couple that
were looking to add life insurance coverage
on each other, but they also had very busy schedules that
meant finding time for exams would be difficult. 

THE  OPPORTUNITY
The clients were needing $1.5 million a piece in
coverage, and due to their age the advisor determined
30 year term would be the best option for them.

The Solution
Symetra’s SwiftTerm was the best possible option for the
advisor’s clients. Not only did the clients not have to
have an exam for approval, but every part of the process
could be done online.

Since the advisor was already appointed with Symetra,
they applied online through the website, filled in
the basic application information and submitted it
to Symetra. 
 

RESULTS
The same day that the clients approached the
advisor for coverage they were approved and
able to pay their premium online.

This resulted in exactly the coverage they
needed inforce within 24 hours of their initial
inquiry. 


